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(Organizational pattern in marketing channels)
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dynamics)
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(Growth of Vertical Marketing System,
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(Channel cooperation, conflict and competition)
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(Trade promotion)
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naemnisaruan (Control criteria)

Tumtﬁﬁ”@zﬂma‘mﬁquiﬂmﬁmmmij?ﬁwﬁmmamwﬂuuiﬂmﬂ
NannIRataNInYiTatiaaiesle n1saenldnineuana (Sales force)
m@qu?ﬁwﬁﬂdﬂLﬂumﬂﬁ?ﬁﬁmmqmﬁ'q%mmmmuquu‘tamamemmﬂﬁ
Angn n1gldAunuang wuuknaiaswieazaansaauanlaly
AUAUTAIAINT T LTAINURKNAANAIEFIEAELART U UIATUNITAILAN
Lﬂmmnﬁquwuﬁwﬁmﬂuuﬂqmqu%zﬁz %Qﬁqtmuﬁwamiaﬂﬁmw
FANNANULTHN LTY UI1-LNUTIAN u“sa"laimmmlﬁifm&mﬁmﬁu

NABNUNUTALSNT LA




v
/s

UANLATUN LUNITLARNARNANE NAY

TannanAunaazatnngnaseniiles sanune visaselFigega linuLTEm
A Qi Y Aa =X o 1% 1%
wanAuNANNANITa ILENsUaza1NNTnaueIA KR Na larLgnAT 14

4
4
A aial c
»  LAANAUNANNNUILAUNITININNNTUNE
= Qid a o
4 L@fﬂﬂﬂuﬂm\‘mugmzmqm':?Lmuum
4

APINNANNIIN UNITLIUITUALNIANETHNNIRAA LU NNFTHEUN N9
AUATHNITUNE 4R

NANTUNAN B AENARATUFNAUNA AU EIDE LA
AU TDIRENTBIAUNAN

NANTDUNANUIUAUNA NN EINITDIAAN LN LA AL 192D

<
<
<
<

fansnunTeeeu Lrgesile gUnInl UATAIBNUILAIINATAINAY 7] TDIAUNAT




N15U5sUUFITRINNNITINATUUNE

(Modifying distribution channels)
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